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FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K and certain information incorporated herein by reference contain forward-looking statements within the safe harbor
provisions of the Private Securities Litigation Reform Act of 1995. These statements may relate to, among other things, future events or our future

BN

performance or financial condition. Words such as “anticipate,” “intend,” “expect,” “may,” “could,” “should,” “would,” “plan,” “estimate,” “believe,”

“predict,” “potential” or “continue” or the negative of these terms and comparable terminology are intended to identify such forward-looking statements.

Such statements are based on expectations as to the future and are not statements of historical fact. Furthermore, forward-looking statements are not
guarantees of future performance and involve a number of assumptions, risks and uncertainties that could cause actual results to differ materially. Important
factors that could cause actual results to differ materially from those suggested by the forward-looking statements include, but are not limited to, the risks
discussed in Item 1A of Part I “Risk Factors.” We caution you not to place undue reliance on these forward-looking statements which reflect our view only as
of the date of this report. We are under no obligation (and expressly disclaim any obligation) to update or alter any forward-looking statements contained
herein to reflect any change in our expectations with regard thereto or change in events, conditions or circumstances on which any such statement is based.

PART 1

Except as otherwise indicated or unless the context requires otherwise “Altisource,” the “Company,” “we,” “us,” or “our” refer to Altisource Portfolio
Solutions S.A., a Luxembourg société anonyme, or public limited liability company, and its wholly-owned subsidiaries.

ITEM 1. BUSINESS
The Company

Altisource® is a premier marketplace and transaction solutions provider for the real estate, mortgage and consumer debt industries. Altisource’s proprietary
business processes, vendor and electronic payment management software and behavioral science-based analytics improve outcomes for marketplace
participants.

We are publicly traded on the NASDAQ Global Select Market under the symbol “ASPS.” We are incorporated under the laws of the Grand Duchy of
Luxembourg.

2016 Highlights
Servicer Solutions

»  Strengthened and grew existing customer relationships with leading bank and non-bank servicers
»  Signed a significant number of agreements and statements of work with strategic customers positioning us well for 2017
*  Developed new offerings to provide support services for Federal Housing Administration (“FHA”) mortgages

Origination Solutions

»  Strengthened and grew existing customer relationships with leading bank and non-bank originators
«  Signed a significant number of agreements and statements of work with strategic customers positioning us well for 2017

«  Developed new offerings to strengthen the Best Partners Mortgage Cooperative, Inc., a mortgage cooperative doing business as Lenders One®, value
proposition and grow sales of the platform solution

Consumer Real Estate Solutions

»  Launched the buy-side brokerage offering in February and are now operating in 26 markets
*  Re-launched the sell-side offering in the fourth quarter and are now operating in 12 markets
»  Grew the number of Owners.com® real estate agents to 200

*  Launched Owners.com mobile apps for home buyers and real estate agents

*  Currently working with approximately 950 active buyers, up from 400 in October

Real Estate Investor Solutions

* Increased the number of rental homes managed from 2,732 at December 31, 2015 to 4,357 at December 31, 2016
*  Sold 2,732 homes, primarily for Altisource Residential Corporation (“Residential”’) and, to a lesser extent, for other clients
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*  Negotiated a $60 million payment to Altisource, if Residential disposes 50% or more of its single family rental portfolio managed by Altisource, in
return for a limited waiver of our exclusive right to provide property management and other services to Residential

*  Launched the buy-renovate-sell program in 2016; acquired 119 homes, 14 of which were sold

*  Received a residential rental property management vendor rating of 2 from Morningstar Credit Ratings in February 2017
Reportable Segments
We classify our businesses into the following three reportable segments:

Mortgage Services: Provides loan servicers, originators, rental property investors and real estate consumers with products, services and technologies that span
the mortgage and real estate lifecycle. Within the Mortgage Services segment, we provide:

Asset Management Services - the products, services and technologies typically used or licensed by loan servicers, rental property investors and real
estate consumers to purchase, preserve, renovate, lease, manage, sell and auction single family residential real estate.

Origination Services - the products, solutions and services typically used or licensed by loan originators (or other similar mortgage market
participants) in producing residential mortgages. Altisource also manages the Lenders One mortgage cooperative that provides its members with
networking opportunities, industry related education and cost effective services and tools to help them increase revenue and improve profitability.

Insurance Services - origination and default related title insurance and settlement services for institutions and consumers, certified loan insurance
and certification products to protect mortgage market participants against losses caused by mortgage underwriting defects, and residential and
commercial loan and insurance claim disbursement processing, and risk mitigation and construction inspection services.

Property Valuation Services - traditional appraisal management services and a variety of broker and non-broker valuation products to support
mortgage originators, loan servicers, rental property investors and consumers.

Default Management Services - foreclosure trustee services for loan servicers and non-legal processing and related services for and under the
supervision of foreclosure, bankruptcy and eviction attorneys.

Financial Services: Provides collection services primarily to debt originators and servicers (e.g., credit card, auto lending, retail credit and mortgage) and
customer relationship management services primarily to the utility, insurance and hotel industries. Within the Financial Services segment, we provide the
following services:

Asset Recovery Management - primarily includes post-charge-off debt collection services on a contingency fee basis.

Customer Relationship Management - primarily includes customer care, technical support and early stage collections services as well as insurance
call center and administrative support services.

Technology Services: Provides software and data analytics solutions that support the management of mortgage and real estate activities and marketplace
transactions across the mortgage and real estate lifecycles and information technology (“IT”) infrastructure management services. Within the Technology
Services segment, we provide:

Software Services - software and data analytics solutions that facilitate process automation, rules management, controls enforcement, data security,
marketplace enablement and analytics-driven outcomes across the real estate and mortgage lifecycle. We provide these capabilities primarily as software-
as-a-service, or SaaS, to our customers and as enabling technologies to other Altisource business segments through a shared services model. Our servicer
technologies include residential and commercial loan servicing, loss mitigation (loan modification, short sales, deed-in-lieu) and default services (real
estate owned (“REO”), foreclosure, bankruptcy, eviction). Our origination technologies include a loan origination system, a borrower application portal,
an underwriting and quality control solution and a secondary loan trading platform. Our marketplace enabling technologies include patented vendor
management, marketplace transaction management and payment management platforms, a document management platform and a data analytics delivery
platform.

IT Infrastructure Services - IT management services including, among others, desktop support, data center support, network management, telephony
services, application management and IT security. Some or all of these services are provided to Ocwen Financial Corporation (“Ocwen”), Residential and
Altisource Asset Management Corporation (“AAMC”) through services agreements, and to other Altisource business segments through a shared services
model.
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Corporate Items and Eliminations: Includes interest expense and costs related to corporate support functions including executive, finance, law, compliance,
human resources, vendor management, risk management and sales and marketing costs not allocated to the business units, and also includes eliminations of
transactions between the reportable segments. Corporate Items and Eliminations also include the cost of certain facilities.

We classify revenue in three categories: service revenue, revenue from reimbursable expenses and non-controlling interests. In evaluating our performance,
we focus on service revenue. Service revenue consists of amounts attributable to our fee-based services. Reimbursable expenses and non-controlling interests
are pass-through items for which we earn no margin. Reimbursable expenses consist of amounts we incur on behalf of our customers in performing our fee-
based services that we pass directly on to our customers without a markup. Non-controlling interests represent the earnings of Lenders One and Best Partners
Mortgage Brokers Cooperative, Inc., a mortgage cooperative doing business as Wholesale One® (“Wholesale One”), consolidated entities not owned by
Altisource, and are included in revenue and reduced from net income to arrive at net income attributable to Altisource.

Customers

Our customers include some of the largest financial institutions in the United States, government-sponsored enterprises (“GSEs”), utility companies,
commercial banks, servicers, investors, non-bank originators and correspondent lenders, mortgage bankers, insurance companies and financial services
companies. During 2016, we signed a significant number of agreements and statements of work with strategic customers positioning us well for 2017. Our
largest customer, Ocwen, accounted for 56% of our total revenue for the year ended December 31, 2016.

Revenue from Ocwen primarily consists of revenue earned directly from Ocwen and revenue earned from the loans serviced by Ocwen when Ocwen
designates us as the service provider. Revenue from Ocwen as a percentage of segment and consolidated revenue was as follows for the years ended
December 31:

2016 2015 2014
Mortgage Services 60% 63% 67%
Financial Services 17% 21% 27%
Technology Services 42% 54% 42%
Consolidated revenue 56% 60% 60%

For the years ended December 31, 2016, 2015 and 2014, we generated revenue from Ocwen of $561.9 million, $631.6 million and $650.7 million,
respectively. Services provided to Ocwen during such periods and reported in the Mortgage Services segment included real estate asset management and
sales, residential property valuation, trustee management services, property preservation and inspection services and insurance services. Services provided to
Ocwen and reported in the Financial Services segment included mortgage charge-off collections. Services provided to Ocwen and reported in the Technology
Services segment included IT infrastructure management and software applications. As of December 31, 2016, accounts receivable from Ocwen totaled $26.2
million, $15.8 million of which was billed and $10.4 million of which was unbilled.

We record revenue we earn from Ocwen under the terms of master services agreements and amendments thereto (collectively, the “Ocwen Service
Agreements”).

We earn additional revenue related to the portfolios serviced by Ocwen when a party other than Ocwen selects Altisource as the service provider. For the
years ended December 31, 2016, 2015 and 2014, we recognized revenue of $188.0 million, $216.9 million and $256.0 million, respectively, related to the
portfolios serviced by Ocwen when a party other than Ocwen selected Altisource as the service provider. These amounts are not included in deriving the
revenue from Ocwen as a percentage of revenue in the table above.

Our services are provided to customers primarily located in the United States. Financial information for our segments can be found in Note 24 to our
consolidated financial statements.

Sales and Marketing

We have a proven enterprise sales and marketing team, along with business unit sales executives, with extensive relationship management and industry
experience. These individuals cultivate and maintain relationships throughout the industry sectors we serve. We sell our suite of services to mortgage
servicers, mortgage originators, buyers and sellers of homes for personal and investment use and financial services firms.
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Our primary sales and marketing focus areas for institutional customers are to:

+ Expand relationships with existing customers by cross-selling additional services and growing the volume of existing services we provide. We believe
our existing customers represent a meaningful growth opportunity for us;

* Develop new customer relationships leveraging a comprehensive suite of services, strong performance and controls. We believe there is a large
opportunity to provide our services to new customers; and

*  Sell new offerings to existing customers and prospects. Some of our newer offerings include our suite of support services for FHA mortgages,
Vendorly™, a SaaS-based vendor management platform, Trelix Connect™, a SaaS-based loan review system, noteXchange®, a SaaS platform to
facilitate whole loan purchase and sale transactions, and residential and commercial loan disbursement processing, risk mitigation and construction
inspection services.

Our primary sales and marketing focus areas for consumers are to:

»  Attract home buyers and sellers with a compelling value proposition through online marketing and search engine optimization;
»  Grow brand awareness of Owners.com and Investability® through broadcast marketing and public relations; and
*  Leverage local real estate agents to provide personalized service.

Given the highly diverse nature of the industries we serve, the time and effort we spend in expanding relationships or winning new relationships is significant.
Intellectual Property and Data

We rely on a combination of contractual restrictions, internal security practices, patents, trademarks and copyrights to establish and protect our trade secrets,
intellectual property, software, technology and expertise. We also own or, as necessary and appropriate, have obtained licenses from third parties to
intellectual property relating to our services, processes and businesses. These intellectual property rights are important factors in the success of our
businesses.

As of December 31, 2016, we have been awarded one patent that expires in 2023, four patents that expire in 2024, seven patents that expire in 2025, two
patents that expire in 2026, two patents that expire in 2029 and one patent that expires in 2030. In addition, we have registered trademarks, or recently filed
applications for the registration of trademarks, in a number of jurisdictions including the United States, the European Union (“EU”), India and nine other
jurisdictions. These trademarks generally can be renewed indefinitely, provided they are being used in commerce.

We actively protect our rights and intend to continue our policy of taking all measures we deem reasonable and necessary to develop and protect our patents,
trademarks, copyrights, trade secrets and other intellectual property rights.

In addition, we may make use of data in connection with certain of our services. This data generally relates to real property information, mortgage
information and consumer information. We gather this data from a variety of third party sources, including from governmental entities and, subject to licensed
usage rights and legally permitted usage, we use this data in connection with our delivery of services.

Furthermore, we may also combine this data, subject to licensed usage rights and legally permitted usage, with proprietary data we generate and apply
statistical data correction and proprietary algorithms to further enhance data in connection with other services in an attempt to predict metrics of interest
across time periods and geographic boundaries in connection with certain of our services.

Market and Competition

We sell our suite of services to mortgage servicers, mortgage originators, buyers and sellers of homes for personal and investment use and financial services
firms. The mortgage and real estate markets are very large and are influenced by macroeconomic factors such as credit availability, interest rates, home prices,
inflation, unemployment rates and consumer confidence.

The markets to provide services for mortgage servicers and mortgage originators are highly competitive and generally consist of a few national companies, in-
house providers and a large number of regional and local providers. We typically compete based upon product and service offerings, product and service
delivery, quality and control environment, technology integration and support, price and financial strength.

The markets to provide services for buyers and sellers of homes for personal and investment use are highly competitive and generally consist of several
national companies, a large number of regional and local providers and numerous start-up companies. We typically compete based upon product and service
offerings, product and service delivery, ease of transacting, price and personal service.
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For financial services firms, we provide collection services and customer relationship management services. The markets to provide these services are highly
competitive and generally consist of several national companies, a large number of regional and local providers and in-house providers. We typically compete
based upon product and service offerings, product and service delivery, quality and control environment, technology integration and support, price and
financial strength.

Our competitors may have greater financial resources, brand recognition, alternative or disruptive products and other competitive advantages. We cannot
determine our market share with certainty, but believe for mortgage servicers and collection services for financial services firms, we have a modest share of
the market, and for the others we have relatively small market share.

Employees

As of December 31, 2016, we had the following number of employees:

Consolidated
United States India Philippines Uruguay Luxembourg Altisource
Mortgage Services 642 2,659 381 15 5 3,702
Financial Services 482 1,401 300 — 1 2,184
Technology Services 416 1,267 9 — 3 1,695
Corporate 163 432 20 145 15 775
Total employees 1,703 5,759 710 160 24 8,356

We have not experienced any work stoppages and we consider our relations with employees to be good. We believe our future success will depend, in part, on
our continuing ability to attract, hire and retain skilled and experienced personnel.

Seasonality

Certain of our revenues are impacted by seasonality. More specifically, revenues from property sales, originations and lawn maintenance in our Mortgage
Services segment tend to be at their lowest level during fall and winter months and at their highest level during spring and summer months. Financial
Services’ asset recovery management revenue tends to be higher in the first quarter, as borrowers may utilize tax refunds and bonuses to pay debts, and
generally declines throughout the rest of the year.

Government Regulation

Our business and the business of our customers are subject to extensive scrutiny and regulation by federal, state and local governmental authorities including
the Federal Trade Commission (“FTC”), the Consumer Financial Protection Bureau (“CFPB”), the Bank Service Company Act, the Securities and Exchange
Commission (“SEC”), the Department of Housing and Urban Development (“HUD”) and the state and local agencies that license or oversee certain of our
auction, real estate brokerage, mortgage and debt collection services, trustee services, property management services and insurance services. We also must
comply with a number of federal, state and local consumer protection laws including, among others, the Gramm-Leach-Bliley Act (“GLBA”), the Fair Debt
Collection Practices Act (“FDCPA”), Unfair, Deceptive or Abusive Acts and Practices statutes (“UDAAP”), the Real Estate Settlement Procedures Act
(“RESPA”), the Truth in Lending Act (“TILA”), the Fair Credit Reporting Act (“FCRA”), the Telephone Consumer Protection Act (“TCPA”), the
Homeowners Protection Act (“HPA”), the California Homeowner Bill of Rights (“CHBR”), the New York Real Property Actions and Proceedings Law
(“RPAPL”), the Fair Housing Act and the Secure and Fair Enforcement for Mortgage Licensing (“SAFE”) Act. We are also subject to the requirements of the
Foreign Corrupt Practices Act (“FCPA”) and comparable foreign laws, due to our activities in foreign jurisdictions.

Legal requirements can and do change as statutes and regulations are enacted, promulgated or amended. One such enacted regulation is the Dodd-Frank Wall
Street Reform and Consumer Protection Act (“Dodd-Frank Act”). The Dodd-Frank Act is extensive and includes reform of the regulation and supervision of
financial institutions, as well as the regulation of derivatives, capital market activities and consumer financial services. The Dodd-Frank Act, among other
things, created the CFPB, a federal entity responsible for regulating consumer financial services and products. Title XIV of the Dodd-Frank Act contains the
Mortgage Reform and Anti-Predatory Lending Act (“Mortgage Act”). The Mortgage Act imposes a number of additional requirements on lenders and
servicers of residential mortgage loans by amending and expanding certain existing regulations. The interpretation or enforcement by regulatory authorities of
applicable laws and regulations also may change over time. In addition, the creation of new regulatory authorities or changes in the regulatory authorities
overseeing applicable laws and regulations may also result in changing interpretation or enforcement of such laws or regulations.

Our failure to comply with applicable laws or regulations or changing interpretation of such laws or regulations could subject the Company to criminal or
civil liability, significant penalties, fines, settlements, costs and consent orders affecting us or our customers
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that may curtail or restrict the business as it is currently conducted and could have an adverse effect on our financial condition or results of operations.

Furthermore, certain of our technology services are provided at the direction and pursuant to the identified requirements of our customers. The failure of our
customers to properly identify or account for regulatory requirements applicable to such technology services could expose us to significant penalties, fines,
settlements, costs and consent orders that could have an adverse effect on our financial condition or results of operations.

We may be subject to licensing and regulation as a provider of certain services including, among others, services as a mortgage origination underwriter,
valuation provider, appraisal management company, asset manager, property manager, title insurance agent, insurance broker and underwriter, real estate
broker, auctioneer, foreclosure trustee and debt collector in a number of states. Our employees and subsidiaries may be required to be licensed by various state
commissions for the particular type of service sold and to participate in regular continuing education programs. Periodically, we are subject to audits and
examinations by federal, state and local governmental authorities and receive subpoenas, civil investigative demands or other requests for information from
such governmental authorities in connection with their regulatory or investigative authority. We are currently responding to such inquiries from governmental
authorities relating to certain aspects of our business. We believe it is premature to predict the potential outcome or to estimate any potential financial impact
in connection with any of these inquiries. In conjunction with one such inquiry, on November 10, 2016, Altisource received a Notice and Opportunity to
Respond and Advise (“NORA”) letter from the CFPB indicating that the CFPB is considering a potential enforcement action against Altisource relating to an
alleged violation of federal law that primarily concerns certain technology services provided to Ocwen. We understand that a NORA letter provides the
recipient an opportunity to present its position to the CFPB before an enforcement action is recommended or commenced. On December 15, 2016, we
provided a written response to the NORA letter setting forth the legal, policy and factual reasons why we believe an enforcement action is not warranted. We
are committed to resolving any potential concerns of the CFPB. If the CFPB were to bring an enforcement action against us, the resolution of such action
could have a material adverse impact on our business, reputation, financial condition and results of operations. However, we believe it is premature to predict
the potential outcome or to estimate any potential financial impact in connection with any potential CFPB enforcement action that may be under
consideration.

Available Information

We file Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and other information with the SEC. These filings are
available to the public over the Internet at the SEC’s website at http:/www.sec.gov. You may also read and copy any document we file at the SEC’s public
reference room located at 100 F Street, N.E., Washington, DC 20549. Please call the SEC at 1-800-SEC-0330 for further information on the public reference
room.

Our principal internet address is www.altisource.com and we encourage investors to use it as a way to easily find information about us. We promptly make the
reports we file or furnish with the SEC, corporate governance information (including our Code of Business Conduct and Ethics), select press releases and
other related information available on this website. The contents of our website are available for informational purposes only and shall not be deemed
incorporated by reference in this report.

ITEM 1A. RISK FACTORS

The following risk factors and other information included in this Annual Report on Form 10-K should be carefully considered. The risks and uncertainties
described below are not the only ones we face. Additional risks and uncertainties not presently known to us or that we presently deem less significant may
also impair our business operations. If any of the following risks, or other events related to such risks, actually occur, our business, results of operations and
financial condition could be adversely affected. Furthermore, the risk factors described below may not describe the full nature or scope of such risks.

Risks Related to Our Business and Industry

Ocwen is our largest customer and the loss of Ocwen as a customer or a reduction in the size of Ocwen could adversely affect our business and results of
operations.

Ocwen is our largest customer and 56% of our revenue for the year ended December 31, 2016 was from Ocwen. Additionally, 19% of our revenue for the
year ended December 31, 2016 was earned on the portfolios serviced by Ocwen, when a party other than Ocwen selected us as the service provider. Ocwen
purchases certain services from our Mortgage Services, Financial Services and Technology Services segments under service agreements that extend through
August 2025, subject to termination under certain conditions. In addition, Ocwen purchases certain origination services from Altisource under an agreement
that continues until January 23, 2019, but which is subject to a 90 day termination right by Ocwen.
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Ocwen has disclosed that it is subject to a number of ongoing federal and state regulatory examinations, consent orders, inquiries, requests for information
and other actions and is subject to pending legal proceedings that have or could result in adverse regulatory or other actions against Ocwen. While not all
inclusive, regulatory actions to date have included subjecting Ocwen to independent oversight of its operations and placing certain restrictions on its ability to
acquire servicing rights. Ocwen may become subject to future federal and state regulatory investigations, inquiries, requests for information and legal
proceedings, any of which could also result in adverse regulatory or other actions against Ocwen.

As a result of the sale of substantially all of the assets of Home Loan Servicing Solutions, Ltd. (“HLSS”) to New Residential Investment Corp. (“NRZ”) in
April of 2015, NRZ owned the rights to approximately 78% of Ocwen’s non-GSE servicing rights as of September 30, 2016. Under an agreement between
NRZ and Ocwen, NRZ has the right (not necessarily the obligation or ability) to transfer servicing away from Ocwen if Ocwen does not maintain certain
minimum servicer ratings on or after April 6, 2017.

Any or all of the foregoing may have significant adverse effects on Ocwen’s business and our continuing relationships with Ocwen. For example, Ocwen may
be required to alter the way it conducts business, including the parties it contracts with for services (including information technology and software services),
it may be required to seek changes to its existing pricing structure with us, it may lose or sell some or all of its non-GSE servicing rights or subservicing
arrangements or may lose one or more of its state servicing licenses. Additional regulatory actions or adverse financial developments may impose additional
restrictions on or require changes in Ocwen’s business that could require it to sell assets or change its business operations. Any or all of these effects could
result in our eventual loss of Ocwen as a customer or a reduction in the number and/or volume of services they purchase from us or the loss of other
customers.

If any of the following events occurred, Altisource’s revenue would be significantly lower and our results of operations could be materially adversely
affected, including from the possible impairment or write-off of goodwill, intangible assets, property and equipment, other assets and accounts receivable:

*  Altisource loses Ocwen as a customer or there is a significant reduction in the volume of services they purchase from us

*  Ocwen loses or sells a significant portion or all of its non-GSE servicing rights or subservicing arrangements and Altisource fails to be retained as a
service provider

*  Ocwen loses state servicing licenses in states with a significant number of loans in Ocwen’s servicing portfolio

*  Altisource fails to be retained as a service provider

*  The contractual relationship between Ocwen and Altisource changes significantly or there are significant changes to our pricing to Ocwen for
services from which we generate material revenue

There may be other events that could cause the loss of Ocwen as a customer or reduce the size of our relationship with Ocwen, or that could otherwise
adversely affect the revenues we earn from Ocwen, and adversely affect our business and results of operations.

Our continuing relationship with Ocwen may inhibit our ability to attract and retain other customers.

Given our close and continuing relationship with Ocwen and the regulatory scrutiny related to the way in which Ocwen does business with Altisource, we
may encounter difficulties in attracting new customers and retaining existing customers. Should these and other potential customers view Altisource as part of
Ocwen or as too closely related to or dependent upon Ocwen, they may be unwilling to utilize our services and our growth could be inhibited as a result.

We have key customer relationships, other than Ocwen, the loss of which could affect our business and results of operations.

While no individual client, other than Ocwen, represents more than 10% of our consolidated revenue, we are exposed to customer concentration. Most of our
customers are not contractually obligated to continue to use our services at historical levels or at all. The loss of any of these key customers or their failure to
pay us could reduce our revenue and adversely affect our results of operations.

The strength of the economy and the housing market can affect demand for our services.

The performance and growth of certain of our businesses are dependent on the volume of loan originations and single family residential real estate
transactions. In the event of an economic slowdown, increase in interest rates or any other factor that would likely lead to a decrease in the level of
transactions, including refinancing transactions and single family residential real estate transactions, our origination services, residential real estate brokerage
and real estate investor solutions could be adversely affected. Also, in a strengthening economy and housing market, reduced delinquencies negatively impact
our default related businesses. Further, in the event that adverse economic conditions or other factors lead to a decline in levels of home ownership and a
reduction in the aggregate number of United States mortgage loans outstanding, our revenues could be adversely affected.
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Our business is subject to substantial competition.

The markets for our services are very competitive. Our competitors vary in size and in the scope and breadth of the services they offer. We compete for
existing and new customers against both third parties and the in-house capabilities of our customers. Some of our competitors are more established, better
known and have substantial resources, and some have widely-used technology platforms which they seek to use as a competitive advantage to drive sales of
other products and services. In addition, we expect the markets in which we compete will continue to attract new competitors and new technologies. These
new technologies may render our existing technologies obsolete, resulting in operating inefficiencies and increased competitive pressure. There can be no
assurance we will be able to compete successfully against current or future competitors or that competitive pressures we face in the markets in which we
operate will not adversely affect our business, financial condition and results of operations.

Our intellectual property rights are valuable and any inability to protect them or challenges to our right to use them could reduce the value of our services or
increase our costs.

Our patents, trademarks, trade secrets, copyrights and other intellectual property rights are important assets. The efforts we have taken to protect these
proprietary rights may not be sufficient or effective in every case and in some cases we may not seek protection or to defend our rights. The unauthorized use
of our intellectual property or significant impairment of our intellectual property rights could harm our business, make it more expensive to do business or
hurt our ability to compete. Protecting our intellectual property rights is costly and time-consuming.

Although we seek to obtain patent protection for certain of our innovations, it is possible we may not be able to protect all of the innovations for which we
seek protection. Changes in patent law, such as changes in the law regarding patentable subject matter, can also impact our ability to obtain patent protection
for our innovations. In addition, given the costs of obtaining patent protection, we may choose not to protect certain innovations that later turn out to be
important. Furthermore, there is always the possibility, despite our efforts, that the scope of the protection gained will be insufficient or an issued patent may
be deemed invalid or unenforceable.

Further, as our technology solutions and services develop, we may become increasingly subject to infringement claims by others. Any claims, whether with or
without merit, could:

*  be expensive and time-consuming to defend;

*  cause us to cease making, licensing or using technology solutions that incorporate the challenged intellectual property;
*  require us to redesign our technology solutions, if feasible;

* divert management’s attention and resources; and/or

*  require us to enter into royalty or licensing agreements in order to obtain the right to use necessary technologies.

Technology failures, defects or inadequacies, development delays or installation difficulties, security breaches, acts of vandalism or the introduction of
harmful code could damage our business operations and increase our costs.

Disruptions, failures, defects or inadequacies in our technology or software we acquire from third parties, delays in the development of, or installation
difficulties with, our technology, or security breaches, acts of vandalism, system attacks or the introduction of malicious code to our technology, may interrupt
or delay our ability to provide services to our customers. Any sustained and repeated disruptions in these services may have an adverse impact on our and our
customers’ results of operations. Further, Ocwen or other of our customers may require changes and improvements to the systems we provide to them to
manage the volume and complexity, laws or regulations of their businesses, which changes and improvements may be costly and time-consuming to
implement and may create disruptions in our provision of services to customers, which may have an adverse impact on our business operations and financial
condition, and increase our costs. Additionally, the improper implementation or use of Altisource technology by customers could impact the operation of that
technology, and potentially cause harm to our reputation, loss of customers, negative publicity or exposure to liability claims or government investigations or
actions.

We depend on our ability to access data from external sources to maintain and grow our businesses. If we are unable to access data from these sources or if
the prices charged for these services significantly increase, the quality, pricing and availability of our products and services may be adversely affected, which
could have a material adverse impact on our business, financial condition and results of operations.

We rely on data from public and private sources to maintain and grow some of our businesses (such as Owners.com, Investability and RentRange®) and to
maintain our databases (such as multiple listing service, or MLS data). Our data sources could cease providing or reduce the availability, type, details or other
aspects of their data to us or increase the price we pay for their data. If a number of suppliers are no longer able or are unwilling to provide us with certain
data, or if our sources of data become unavailable or too expensive, we may need to find alternative sources. If we are unable to identify and contract with
suitable alternative data suppliers and efficiently and effectively integrate these data sources into our service offerings, we could experience service
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disruptions, increased costs and reduced quality of our services. New legal restrictions could limit the use or dissemination of data. Significant price increases
or restrictions could have a material adverse effect on our business, results of operations or financial condition, in particular if we are unable to arrange for
substitute sources of data on commercially reasonable terms or at all.

The Company’s databases containing proprietary information and personal information of our customers, vendors and employees could be breached, which
could subject us to adverse publicity, costly government enforcement actions or private litigation and expenses.

As part of our business and operation of our technology, we maintain proprietary information in tangible and electronic forms and electronically receive,
process, store and transmit personally identifiable information (“PII”) and confidential and sensitive business information of ourselves and of our customers,
vendors and employees. We also rely extensively on the operation of technology networks and systems that are administered by third parties, including the
internet and cloud based solutions. We rely on the security of our facilities, networks, databases, systems and processes and, in certain circumstances, those of
third parties, such as vendors, to protect our proprietary information and PII in our possession and information about our customers, vendors and employees.
Hackers, criminals and others are constantly devising schemes to circumvent security safeguards and other large companies have suffered serious data
security breaches. If our controls and those of our vendors are not effective, outdated or do not exist, unauthorized parties may gain access to our networks or
databases, or those of our vendors, and they may be able to steal, publish, delete, or modify our sensitive proprietary information and sensitive third party
information, including PII. In addition, employees may intentionally or inadvertently cause data or security breaches that result in unauthorized release of
such PII, proprietary or confidential information. In such circumstances, our business could suffer and we could be held liable to our customers, vendors,
other parties or employees, as well as be subject to notification requirements or regulatory or other actions for breaching privacy laws or failing to adequately
protect such information. This could result in costly investigations and litigation, civil or criminal penalties, large scale remediation requirements, operational
changes or other response measures, significant penalties, fines, settlements, costs, consent orders, loss of consumer confidence in our security measures and
negative publicity that could adversely affect our financial condition, results of operations and reputation. Furthermore, customer and governmental
authorities increasingly impose more stringent security obligations on us, our services and the security of our customers’ data and PII, and impose new
liabilities for data breaches, all of which could have an adverse effect on us and our results of operations.

We have long development and sales cycles for many of our services, analytics and technology solutions and if we fail to close sales dafter expending
significant time and resources to do so, our business, financial condition and results of operations may be adversely affected.

We have long development and sales cycles for many of our services, analytics and technology solutions. We may expend significant time and resources in
pursuing a particular customer that does not generate revenue or pursuing a particular service or solution for our existing customers that does not generate
revenue. We may encounter delays when developing new services or technology solutions. Changes in relevant regulations or industry practices may render
existing solutions or ongoing development efforts obsolete or require significant modifications. We may experience difficulties in installing or integrating our
technologies on platforms used by our customers. Further, defects in our technology solutions, errors or delays in the processing of electronic transactions or
other difficulties could result in interruption of business operations, delay in market acceptance, additional development and remediation costs, loss of
customers, negative publicity or exposure to liability claims.

Delays due to the length of our sales cycle or costs incurred that do not result in sales could have an adverse effect on our business, financial condition or
results of operations.

The failure of any of the insurance underwriting loss limitation methods we use could have adverse effects on our results.

Altisource, through its subsidiary Association of Certified Mortgage Originators Risk Retention Group, Inc., provides certified loan insurance to its
customers. Altisource reduces a portion of its risk of insurance loss through third party reinsurance. The incidence and severity of claims against insurance
policies are inherently unpredictable. Although we attempt to manage our exposure to insurance underwriting risk through the use of disciplined underwriting
controls and the purchase of third party reinsurance, the frequency and severity of claims could be greater than contemplated in our pricing and risk
management methods and our controls and mitigation efforts may not be effective or sufficient.

We also face counterparty risk when purchasing reinsurance from third party reinsurers. The insolvency or unwillingness of any of our present or future
reinsurers to make timely payments to us under the terms of our reinsurance agreements could have an adverse effect on us. Further, there is no certainty that
we will be able to purchase the amount or type of reinsurance we desire in the future or that the reinsurance we desire will be available on terms we consider
acceptable or with reinsurers with whom we want to do business.
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Our business and the business of our customers are subject to extensive scrutiny and regulation, and failure to comply with existing or new regulations may
adversely impact us.

Our business and the business of our customers are subject to extensive scrutiny and regulation by federal, state and local governmental authorities including
the FTC, the CFPB, the SEC, the HUD and the state and local agencies that license or oversee certain of our auction, real estate brokerage, mortgage and debt
collection services, trustee services and insurance services. We also must comply with a number of federal, state and local consumer protection laws
including, among others, the GLBA, the FDCPA, UDAAP, RESPA, TILA, the FCRA, the TCPA, the HPA, the CHBR, the RPAPL, the Fair Housing Act, the
SAFE Act, the Mortgage Act, the FCPA and the Dodd-Frank Act. These requirements can and do change as statutes and regulations are enacted, promulgated
or amended. Furthermore, the interpretation or enforcement by regulatory authorities of these requirements may change over time. The creation of new
regulatory authorities or changes in the regulatory authorities overseeing applicable laws and regulations may also result in changing interpretation or
enforcement of such laws or regulations. We are also subject to licensing and regulation as a provider of certain services including, among others, services as
a mortgage origination underwriter, valuation provider, appraisal management company, asset manager, property manager, title insurance agent, insurance
broker and underwriter, real estate broker, auctioneer, foreclosure trustee and debt collector in a number of states. Our employees and subsidiaries may be
required to be licensed by various state commissions for the particular type of service sold and to participate in regular continuing education programs. We
incur significant ongoing costs to comply with licensing requirements and governmental regulations and to respond to government and regulatory confidential
inquiries, audits, regulatory examinations and other similar matters.

Participants in the industries in which we operate are subject to a high level of government and regulatory scrutiny. This scrutiny has included review by
federal and state governmental authorities of all aspects of the mortgage servicing and lending industries and the debt collection industry, including an
increased legislative and regulatory focus on consumer protection practices. Our and our customers’ failure to comply with applicable laws, regulations,
consent orders or settlements could subject the Company to civil and criminal liability, loss of licensure, damage to our reputation in the industry, significant
penalties, fines, settlements, adverse publicity, litigation, including class action lawsuits or administrative enforcement actions, costs and consent orders
against us or our customers that may curtail or restrict our business as it is currently conducted. If governmental authorities continue to impose new or more
restrictive requirements or enhanced oversight, we may be required to increase or decrease our prices and/or we may incur significant additional costs to
comply with such requirements. Also, if we are unable to adapt our products and services to conform to the new laws and regulations, or if these laws and
regulations have a negative impact on our clients, we may experience client losses or increased operating costs. Any of the foregoing outcomes could have an
adverse effect on our financial condition or results of operations. Furthermore, even if we believe we complied with such laws and regulations, we may
choose to settle enforcement actions or lawsuits in order to avoid the potentially significant costs of defending such actions or lawsuits and to further avoid
the risk of increased damages if we ultimately were to receive an unfavorable outcome.

Furthermore, certain of our technology services are provided at the direction and pursuant to the identified requirements of our customers. The failure of our
customers to properly identify or account for regulatory requirements applicable to such technology services could expose us to significant penalties, fines,
settlements, costs and consent orders that could have an adverse effect on our financial condition or results of operations.

Periodically, we are subject to audits and examinations by federal, state and local governmental authorities and receive subpoenas, civil investigative demands
or other requests for information from such governmental authorities in connection with their regulatory or investigative authority. We are currently
responding to such inquiries from governmental authorities relating to certain aspects of our business, including as set forth in the Government Regulation
section of Item 1 of Part I, “Business” above. Responding to such audits, examinations and inquiries will cause us to incur costs, including legal fees or other
charges, which may be material in amount, and in addition, may result in management distraction or may cause us to modify or terminate certain services we
currently offer. If any such audits, examinations or inquiries result in allegations of noncompliance, we could incur significant penalties, fines, settlements,
costs and consent orders that may curtail, restrict or otherwise have an adverse effect on our business and results of operations. Furthermore, even if we
believe we complied with applicable laws and regulations, we may choose to settle such allegations with the governmental authorities in order to avoid the
potentially significant costs of defending such allegations and to further avoid the risk of increased damages if we ultimately were to receive an unfavorable
outcome.

National servicing standards and federal and state government scrutiny and regulation and other requirements require very specific loan modification and
foreclosure procedures among others that have further reduced the number of loans entering the foreclosure process and have negatively impacted our default
services revenue and profit. It is unclear when or if volumes will increase in the future.
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Our customers are subject to government regulation, requiring our customers to, among other things, oversee their vendors and maintain documentation that
demonstrates their oversight. If our performance does not meet such requirements, our results of operations could be adversely affected.

Our customers are subject to a variety of federal, state and local government regulations, including the Bank Service Company Act and those promulgated by
the CFPB and others, as well as consent orders and settlements, including the National Mortgage Settlement. The foregoing may require our customers to
oversee their vendors and document the procedures performed to demonstrate that oversight. Altisource, as a vendor, is subject to oversight by our customers.
If we do not meet the standards established by or imposed upon our customers or if any other oversight procedures result in a negative outcome for
Altisource, we may lose customers, may no longer be granted referrals for certain services, or may have to conform our business to address these standards,
negatively impacting our business and results of operations. Even if Altisource satisfies its contractual obligations to its clients, regulators may allege that
products or services provided by Altisource fail to meet applicable regulatory requirements.

We rely on third party vendors for many aspects of our business. If our vendor oversight activities are ineffective, we fail to meet customer or regulatory
requirements or we face difficulties managing our relationships with third party vendors, our results of operations could be adversely affected.

We rely on third party vendors to provide goods and services in relation to many aspects of our operations. Our dependence on these vendors makes our
operations vulnerable to the unavailability of such third parties, the pricing and services offered by such third parties and such third parties’ failure to perform
adequately under our agreements with them. In addition, where a vendor provides services that we are required to provide under a contract with a client, we
are generally responsible for such performance and could be held accountable by the client for any failure of performance by our vendors. We evaluate the
competency and solvency of our key third party vendors. We perform ongoing vendor oversight activities to identify potential new vendors, review vendor
pricing and to identify any performance or other issues related to current vendors. If our vendor oversight activities are ineffective or if a vendor fails to
provide the services that we require or expect, or fails to meet contractual requirements, such as service levels or compliance with applicable laws, the failure
could negatively impact our business by adversely affecting our ability to serve our customers and/or subjecting us to litigation and regulatory risk for
ineffective vendor oversight. Furthermore, the failure to obtain services at anticipated pricing could impact our cost structure and the prices of services we
provide. In addition, Altisource may be required by its customers or by applicable regulations to oversee its vendors and document procedures performed to
demonstrate that oversight. If we fail to meet such customer or regulatory requirements, or we face difficulties managing our relationships with third party
vendors, we may lose customers or may no longer be granted referrals for certain services or could be subject to adverse regulatory action, negatively
impacting our business and results of operations. Such failures could adversely affect the reliability and quality of the services we provide our customers and
could adversely affect our results of operations.

If financial institutions at which we hold cash and cash equivalents as well as escrow and trust funds fail, it could have an adverse impact on our Company.

We hold our cash and cash equivalents at various financial institutions. In addition, we hold customers’ assets in escrow and trust accounts at various financial
institutions pending completion of certain real estate activities. We also hold cash in trust accounts at various financial institutions where contractual
obligations mandate maintaining dedicated bank accounts. These amounts are held in escrow and trust accounts for limited periods of time and are not
included in the accompanying consolidated balance sheets. We may become liable for funds owed to third parties as a result of the failure of one or more of
these financial institutions, in addition to loss of our cash and cash equivalents, and there is no guarantee we would recover the funds deposited, whether
through Federal Deposit Insurance Corporation coverage, private insurance or otherwise.

We generate significant cash from our operations that is deposited into our operating accounts at banks and also, in connection with debt collections (our
Financial Services businesses) and real estate transactions (Mortgage Services businesses), in escrow and trust accounts, which exposes us to risk of loss due
to fraudulent or inadvertent misappropriation of cash.

We hold our cash and cash equivalents at various financial institutions. In addition, we hold customers’ assets in escrow and trust accounts at various financial
institutions pending completion of certain real estate activities. These cash balances expose us to purposeful misappropriation of cash by employees or others
and unintentional mistakes resulting in a loss of cash which may not be recoverable. In addition, we may become liable for funds owed to third parties as a
result of such purposeful misappropriation of cash by employees or others and unintentional mistakes resulting in a loss of cash held in escrow and trust
accounts, and there is no guarantee we would recover the lost funds from the party or parties involved in a fraudulent or inadvertent misappropriation of cash.
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Our primary source of liquidity is cash flows from operations. We seek to deploy cash generated in a disciplined manner, including to repurchase and repay
our senior secured term loan and, from time to time, repurchase shares of our common stock. We may not continue to deploy cash as we have in the past.

While we have historically used cash from operations to repurchase and repay our senior secured term loan and repurchase shares of our common stock, there
is no guarantee that we will continue to do so or that we will do so at attractive prices. Furthermore, there is no guarantee that cash from operations will be
available for repurchasing our senior secured term loan and repurchasing shares of our common stock. Also, we may not repurchase our senior secured term
loan and common stock at the same levels as in the past. In addition, while the Company has not historically declared dividends, the Company may decide in
the future to declare a dividend rather than, or in addition to, repurchasing our senior secured term loan and/or repurchasing shares of our common stock. If
we continue such repurchases or declare a dividend, we may not have sufficient cash for other opportunities that may arise.

We may be subject to claims of legal violations or wrongful conduct which may cause us to pay unexpected litigation costs, damages or indemnifications, or
modify our products or processes.

From time to time, we may be subject to costly and time-consuming regulatory or legal proceedings that claim legal violations or wrongful conduct. These
proceedings may involve regulators, clients, our clients’ customers, vendors, competitors and/or other large groups of plaintiffs and, if resulting in findings of
violations, could result in substantial damages or indemnification obligations. Additionally, we may be forced to settle some claims and change existing
compa