UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

WASHINGTON, D.C. 20549

FORM 8-K

CURRENT REPORT
Pursuant to Section 13 or 15(d) of the Securities Exchange Act of 1934

Date of Report (Date of earliest event reported): March 14, 2018

ALTISOURCE PORTFOLIO SOLUTIONS S.A.

(Exact name of Registrant as specified in its Charter)

Luxembourg 001-34354 98-0554932

(State or other jurisdiction of incorporation) (Commission File Number) (LR.S. Employer Identification No.)

40, avenue Monterey
L-2163 Luxembourg
Grand Duchy of Luxembourg
(Address of principal executive offices including zip code)

+352 2469 7900

(Registrant’s telephone number, including area code)

NOT APPLICABLE

(Former name or former address, if changed since last report)

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following provisions (see General Instruction A.2.
below):

o Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)
o Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)
o] Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))
o Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))

Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933 (§230.405 of this chapter) or Rule 12b-2 of the Securities
Exchange Act of 1934 (§240.12b-2 of this chapter).

Emerging growth company o

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or revised financial accounting standards
provided pursuant to Section 13(a) of the Exchange Act. o




Item 7.01 Regulation FD Disclosure.

Altisource Portfolio Solutions S.A. (the “Company”) is making a presentation on March 14, 2018 to certain existing and potential lenders with regard to its wholly-owned
subsidiary, Altisource S.a r.l., seeking a new senior secured term loan facility to refinance its existing senior secured term loan facility. A copy of the slide presentation for this
meeting is attached hereto as Exhibit 99.1 and is incorporated herein by reference.

The Company is furnishing this 8-K pursuant to Item 7.01, “Regulation FD Disclosure.” The information contained in this 8-K (including Exhibit 99.1) shall not be deemed
“filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, nor shall it be
deemed incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act, except as shall be expressly set forth by specific reference in
such a filing.

Item 9.01 Financial Statements and Exhibits.

(d) Exhibits.

Exhibit No. Description
Exhibit 99.1 Lender Presentation dated March 14, 2018
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By: /s/ Kevin J. Wilcox
Name: Kevin J. Wilcox
Title: Chief Administration and Risk Officer
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Forward-Looking Statements and Estimates

This presentation contains forward-looking statements that involve a number of risks and uncertainties. These forward-looking
statements include all statements that are not historical fact, including statements about management's beliefs and expectations.
These statements may be identified by words such as “anticipate,” “intend,” “expect,” “may,” “could,” “should,” *would,” “plan,”
“‘estimate,” “seek,” “believe,” “potential” and similar expressions. Forward-looking statements are based on management's beliefs as
well as assumptions made by and information currently available to management. Because such statements are based on
expectations as to the future and are not statements of historical fact, actual results may differ materially from what is contemplated by
the forward-looking statements. Altisource undertakes no obligation to update any forward-looking statements whether as a result of
new information, future events or otherwise. The risks and uncertainties to which forward-looking statements are subject include, but
are not limited to, various risks relating to the transactions described herein, including in respect of the satisfaction of closing
conditions to New Residential Investment Corp.'s acquisition of the covered mortgage servicing rights (“MSR") portfolios, including
obtaining the necessary third-party approvals; uncertainties as to the timing or completion of transfers related to New Residential
Investment Corp.'s acquisition of the covered MSR porifolios; potential litigation relating to the transactions; the possibility of early
termination of the Cooperative Brokerage Agreement; the possibility that Altisource and New Residential Investment Corp. will not be
able to negotiate a satisfactory services agreement; the inability to obtain, or delays in achieving, the expected benefits of the
transactions, as well as, Altisource's ability to integrate acquired businesses, retain key executives or employees, retain existing
customers and attract new customers, general economic and market conditions, behavior of customers, suppliers and/or competitors,
technological developments, governmental regulations, taxes and policies, availability of adequate and timely sources of liquidity and
other risks and uncertainties detailed in the “Forward-Looking Statements,” “Risk Factors” and other sections of Altisource’s Form 10-
K and other filings with the Securities and Exchange Commission.

The financial projections and scenarios contained in this presentation are expressly qualified as forward-looking statements and
Altisource makes no representation that the actual financial results will be the same as those set out in the financial projections and
scenarios. These financial projections and scenarios should not be unduly relied upon.

i
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Non-GAAP Measures

Adjusted Operating Income, Earnings Before Interest, Taxes, Depreciation and Amortization (“EBITDA"), Adjusted EBITDA,
Adjusted Cash Flows From Operating Activities, Cash Flows From Operating Activities Less Capital Expenditures, Adjusted
Cash Flows From Operating Activities Less Capital Expenditures, Net Debt, Net Debt Less Marketable Securities, Cash
Interest Expense and Adjusted Service Revenue Unrelated to Ocwen/NRZ, which are presented elsewhere in the
presentation, are non-GAAP measures used by management, existing shareholders, potential shareholders and other
users of our financial information to measure Altisource's performance and do not purport to be alternatives to income
{loss) from operations, net income (loss) attributable to Altisource, cash flows from operating activities and long-term debt,
including current portion, interest expense and service revenue as measures of financial performance. We believe these
measures are useful to management, existing shareholders, potential shareholders and other users of our financial
information in evaluating operating profitability and cash flow generation more on a basis of continuing cost and cash flows
as they exclude amortization expense related to acquisitions that occurred in prior periods, depreciation expense, financing
expense and costs related to the development of new businesses and technologies, as well as the effect of more significant
non-recurring items from earnings, cash flows and long-term debt net of cash on-hand and marketable securities. We
believe these measures are useful in evaluating the effectiveness of our operations and underlying business trends in a
manner that is consistent with management's evaluation of business performance. Furthermore, we believe the exclusion
of more significant non-recurring items enables comparability to prior period performance and trend analysis.

It is management's intent to provide non-GAAP financial information to enhance the understanding of Altisource's GAAP
financial information, and it should be considered by the reader in addition to, but not instead of, the financial statements
prepared in accordance with GAAP. Each non-GAAP financial measure is presented along with the corresponding GAAP
measure so as not to imply that more emphasis should be placed on the non-GAAP measure. The non-GAAP financial
information presented may be determined or calculated differently by other companies. The non-GAAP financial information
presented should not be unduly relied upon.

These non-GAAF measures are presented as supplemental information and reconciled to the appropriate GAAP measures
in the Appendix.

i
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Today’s Presenters

William B. Shepro

Chief Executive Officer and
Director

+ Appointed CEO and to the
Board of Altisource in
August 2009

+ Previously served as the
President and COQO of
Ocwen Solutions at Ocwen

Indroneel Chatterjee
Chief Financial Officer

= Joined Altisource as CFO in
October 2017

« Previously served as Head
of Credit Solutions for
Nomura Securities

» Wissam Kairouz—Morgan Stanley

i
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Transaction Overview

« Altisource Portfolio Solutions S.A. ("Altisource,” “ASPS” or the "“Company”) is an integrated service
provider and marketplace for the real estate and mortgage industries

+ Altisource plans to issue a new $414 million Term Loan B due March 2024, the proceeds from which
and cash on hand will be used to refinance the Company's existing Term Loan B due December 2020
and pay fees and expenses (the “Transaction”)

« The Transaction will be accretive to the Company's credit and liquidity profile as a result of a 39 month
extension of the maturity and an increase in the annual mandatory amortization to 10% in years 1 and
2 and 3% thereafter

» 2017 Financial Highlights include:

+ Service revenue of $899.6 million, $66.1 million of cash flow from operating activities and $110.5 million of adjusted
cash flow from operating activities'

« EBITDA" of $126.4 million, with continued investments in growth initiatives (including internally developed software
costs) which Altisource expenses

« Repurchased $60.1 million par value of our senior secured term loan

+ Cash and cash equivalents of $105.0 million and investments in marketable securities of $49.2 million at December
31,2017

* Pro Forma for the refinancing, Altisource’s leverage is 3.3x Total Leverage and 2.1x Net Leverage based on 2017
EBITDA of $126 million

' This iz a non-GAAP measure delined and recondled in the Appendix

i
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Pro Forma Capitalization

Sources & Uses

(HMM)

ses
New Term Loan B 414 Refinance Existing Term Loan B 414
Cash 8 Est. Fees, OID and Expenses

Total Sources 422 Total Uses

Altisource Pro Forma Capitalization

12/31/2017 PF 12/31/2017

(SN Amount x EBITDA®  Adj. Amount x EBITDA ™ Maturity
Cash and Cash Equivalents and Marketable Securities 154 (8) 146

New Revolver ($15MM) - . 5 Years

TermLoan B 414 (414) - Dec-20

414 414 Mar-24

Mew Term Loan B

Total Debt "

Net Debt Less Marketable Securities

! Total debt represents oulslanding balance at the end of the peried
? This is a non-GAAP measwre defined and reconciled in the Appendix
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Vision:

To be the premier real estate and mortgage marketplace connecting
market participants and providing related services




About Altisource

Altisource is a leading provider of services and technologies for the mortgage and real estate
industries, focusing on the needs of servicers, real estate investors, originators and consumers

2017 2017 Total
Service Revenue'  Addressable Market?
Servicer Services and technologies for mortgage
Solutions servicers to manage delinquencies, $705 million $6 billion
preserve, maintain, market and sell homes

Real Estate  Services and technologies for residential
Investor real estate investors to buy, manage, $82 million® $225 billion?

Solutions renovate, lease and sell investment homes

Origination Services and technologies for loan
ariginators to grow their business and %49 million $23 billion

Solutions g
underwrite and sell loans

Consumer , .

ﬁ Real Estate Services and technologies for 5 mill 124 bill

; consumers to purchase and sell homes $5 million $ e
Solutions

! Excludes $59 million Service Revenue from customer relationship management, asset recovery management and IT infrastructure services recorded
in Other Businesses, Corporate and Elimination.

# Source: Altisource estimates

? Includes the sales price of single family rental homes sold

)
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Our Services and Technologies!

Altisource has scalable, nationwide businesses that can drive growth
across our strategic businesses

W a4 & ¥ & @ @

Real Estate Title and Properly Valuation Online Insurance Property
Brokerage Escrow Preservation and Auclion Management
Inspection

Servicer .\l V ,\/ ,\/ .\/ ,\’ \j
Solutions

@ QOrigination ‘\l
Solutions
Real Estate

NN
Solutions
Consumer

@ Real Estate ‘\j ‘\/

Solutions

oy =i S
=
LS R <
L

! The services and technolagies listed in this Slide represent approximately 75% of sur 2017 service revenue

i
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Servicer Solutions

Real Estate Pre- Assat
M De"nqmnev S o “B"agemnt m

Our Solutions

We provide services and technologies for loan
servicers to manage delinquencies, preserve,
maintain, market and sell homes

Property

Foreclosure Preservations
Background .  Trustee & Inspections
As a result of the credit crisis and the subsequent
loan servicer consolidation, this business grew 3
rapidly by providing servicers, such as Ocwen, with L TRESs A Appraisal &
outsourced services and technology for their T SE:"FESEP Sirkear ETENE
delinquent portfolios 8 °°g_"?__  solutions
Servicer Solutions is leveraging its national scale
and comprehensive suite of solutions to expand its Title & ""_e'ﬁdor /
footprint to bank and non-bank servicers of FHA ' Settlement / \ Management /£
portfolios and asset-backed investment funds with REO Asset
REOQ and whole loan portfolios. Our customers Management

include 7 of the top 10 servicers and 1 of the GSEs, Sl i

among others

Online Auction

i
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Servicer Solutions - Competitive Advantages

|

&
L

i

Altisource

One of the few players to offer a nationwide comprehensive suite of
solutions at scale

Ongoing investment in and commitment to a strong quality and control
environment positions Altisource as a formidable competitor

Extensive licensing requirements and regulatory landscape create significant
barriers to entry

Global workforce provides customizable client solutions and individualized
customer service at a significant cost advantage

@ 2018 Altisource. All rights reserved. 13




Real Estate Investor Solutions

Real Estate Home
Brokerage Management

Qur Solutions

We provide services and technologies for residential real
estate investors to buy, manage, renovate, lease and sell

investment homes Title &

Settlement,
Valuations

Home
Purchases

Background

Historically, this business generated the majority of its ,
revenue and earnings from providing Front Yard ' Home Real Estate

Residential Corporation (NYSE: RESI) with outsourced | Disposition Investor Hq:o?;gﬁms
services to support its non-performing loan, REQ, and | Services ~ Solutions .

single family rental portfolios

Leveraging Altisource's suite of real estate related
services and expertise in managing rental properties, we
are transitioning this business to focus on sourcing
residential real estate investments for investors, and
providing related services

Property
Management

i
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Real Estate Investor Solutions —

Competitive Advantages

Altisource

Own one of the largest, most comprehensive rental data warehouses
to improve the accuracy of the underwriting and leasing of real
estate

Vertically integrated operations reduce home acquisition and sales
costs

Limited number of competitors with vertically integrated operations

Proprietary technology to underwrite acquisitions and manage
renovations at scale

@ 2018 Altisource. All rights reserved. 15




Origination Solutions

Real Estate Loan
Brokerage Origination

Our solutions

We provide services and technologies for loan
originators to grow their business and underwrite
and sell loans

Background " Insurance & | Appraisal &
Origination Solutions supports the growth and Mah;{;ﬂ;ﬂem il ks
profitability of correspondent lenders and mid-tier

mortgage bankers through our suite of /

origination products. We do so primarily by [ ' A  Mortgage
leveraging our Lenders One cooperative, which Origination |l

represented approximately 16%' of the 2017 Solutions

originations market, and our Mortigage Builder

loan origination software, customer base .
Member Title &

Growing Lenders One membership and the ‘. Platforms / ', Settlement
associated higher loan origination volume drives :

more closed loans to Lenders One Ori;&l’:ion
correspondent lenders. Altisource sells its System

variety of products and services to
correspondent lenders, Lenders One members,
Mortgage Builder customers and others

' Sources: Allisowce estimates, LS. loan orginations for 2017 based on the Morigage Bankers Association estimales daled January 20, 2018

i
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Origination Solutions - Competitive Advantages

Ability to reduce Lenders One members’ cost to originate loans and improve loan

| sale execution by leveraging the cooperative’s buying power and providing
M\ services directly to the members

_[} Provides preferred correspondent lenders access to Lenders One members to
—H] increase their closed loan volume at a similar or lower cost

8

Unique loan certification and insurance program that protects lenders against loan
(ﬁ manufacturing defects drives demand to our fulfillment business

$ Global workforce provides customizable client solutions and individualized
customer service at a significant cost advantage

i
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Consumer Real Estate Solutions

Qur Solutions

We provide consumers with a technology
enabled real estate brokerage and the suite of
services typically used in connection with a
home purchase and sale transactionin a
convenient, easy-to-use manner

Home
Services

Background

Buyers &
Sellers
Brokerage

With Owners.com®, Altisource leverages its " . Consumer Title &
experience operating a top 10, nationwide real | Renovations \EEEIRSHEIE Closing
estate brokerage and one of the largest online '- Bianiaally Sorvices

real estate auction marketplaces

Appraisal &
Valuations

Originally a for-sale-by-owner business,
Owners.com® launched its buy-side brokerage
offering in February 2016 in Atlanta and South
Florida and now serves 25 markets in 8 states

i
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Consumer Real Estate Solutions —

Competitive Advantages

Full suite of home purchase and sale related services provides superior consumer
experience and larger monetization opportunity

Extensive licensing and regulatory landscape requirements create significant
barriers to entry to provide our full suite of services at scale

©  Smart technology-powered experience based on corporate data and tech
o resources drives performance across the entire customer journey

i’;‘, Key leaders from tier one Internet players provide leading edge digital capabilities

and agile innovation model

F i
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Key Investment Highlights

~ - I - > I -

Attractive Industry Dynamics

Counter-cyclical businesses positioned to benefit from loosening
credit standards and growing FHA issuance

Large Growth Opportunities

Our clients represent some of the largest winners in the servicing
and origination industry consolidation

-

Successful Track Record

-

Proven track record of incubating, launching and expanding services

-~

Momentum of Client Wins

-

Strong cadence of client wins in 2017 with a robust sales pipeline in
2018

-

Attractive Financial Profile

.

Capital light business model with strong free cash flow generation
and a highly variable cost structure

-

Strong Cash Flow Coverage

Long term contracts with Qcwen and NRZ provide significant cash
flow coverage

Experienced

L Management Team

Experienced management team with significant equity ownership

)

Altisource
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) Attractive Industry Dynamics

Aggregate household debt is increasing Conventional and FHA purchase money
since its most recent trough in Q2 2013 mortgages exhibit decreasing FICO scores
Total Debt Balance and its Composition (§ trillicns)

745
740
735
730
725

14

2
10

—_

Purchase Issuance (%)

6 720
4 715
2 710
]

R AR R M HE R R AL —CO <680 m—FICO 680-740
mMorigage  WHE Rovoling mAuloloan WCrodtCard  =StudentLoan  mOthor EEFICO >740  ==———=Wid Avg FICO
FHA mortgages have higher delinquency rates FHA issuance is increasing as a percentage
than conventional Agency mortgages of Agency issuance
Il illi
Mortgage Delinquency Rate, By Loan Type — ORoralioamira (s omar)
Seasonally adjusied, based on loan count, excludes loans in loreclasure ¥ 1,540 1.469
15% g
12% M
9%
6%
3%
0%
L N . O O O

'fph ’ﬁ ‘ﬁg’ 'ég. 'ﬁp é\ rﬁ“ 'F ® ‘F '9\ 'ﬁ‘ 2009 2010 2011 2012 203 2014 205 2016 ¥TD

s——Allmorigages. - m===Comveviiona|| e==mFHA  e=—VA w—HA e Froddic  wesFannie  =——FHA%

Sowrces: Federal Reserve Bank of Now York, Fannie Mae, Froddie Mac, Ginnie Maé and Nomura Secunlies

i
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QOutstanding Residential Debt ($ billions)

7,082
8318
5,528
4,884 2509
2209
1,801 .
1,587 442 L
= 79 50
‘o &i7 o

45 1143 1,194

2002 2003
mFannie Mae

B8

2004 2005
= Freddie Mac

8068

2852
1337

IET
1458

2006

9,508

2828

1,507

830
396

1,670

2007
= Sinnia Mae

5,453

2T

2008

FHA borrowers have higher LTV and lower FICO
scores compared to GSE borrowers

2017 Originations

GSEs
FICO 741
LTV 75
DTI 35

FHA
690

95
42

Sources: Fannie Mae, Freddie Mac. Ginnie Mae. Intex and Nomura Securilies.

i

Altisource

@ 2018 Altisource. All rights reserved.

9434

2008
= Subprime

9,056

2,503

90

1,637

2010

FHA loans outstanding are growing

8518

2811

T4
401

1,111

1,543

2011
u Non-Subprime

8,787

2595
661
a%a

1,224

1,469

2012

87

2550
555
31E

1313

1483

2013

8,781

2014

Bank Portfolics

oAz

2015

8192

27

e

1,569

1644

2016

January 1.2014

— ks

Jamuary 12015

January 12016

s Non-Banks

danuary 1,2017

MNowwmbser 12017

MNan-Banks (% Total UPB)

2017 Q2

Non-bank servicers are increasing their market share
in FHA servicing

23




Large Growth Opportunities

FHA is growing its
market share of total
originations

» FHA issuance grew to
35% of combined
Freddie, Fannie and
Ginnie issuance
volumes in 2017, up
from 26% in 20097

+ FHA mortgages exhibit
higher delinquency
rates than conventional
agency mortgages®

consolidation

+ Origination and

servicing costs are
riging in the backdrop of
increasing regulatory
requirements

» Current clients are

acquiring MSR
portfolios from smaller
originators and
servicers

+ Current clients are

acquiring smaller
ariginators and
servicers that are
restructuring

angin
consolidating
vendor footprint

Servicer and
originators are
consclidating their
vendor footprint 1o high
perfarmers with
national scale

Clients are expanding
business with vendors
who offer
comprehensive
solutions across the
mortgage lifecycle

New clients are
increasingly tumning to
vendors with a
marquee client base
for referrals

demand

+ Fixed income
investors are driving
demand for turn-key
solutions in the single
family rental market

* Successful operators
need multiple
acquisition channels
and scalable
renovation vendor
management.

« High fragmented
market with limited
large scale turnkey
solution providers®

Slowing ori
volumes are driving
process outsourcing

Rising underwriting costs
and declining origination
volumes are driving the
outsourcing of
underwriting processes*

Growth of non-qualified
mortgages is generating
demand for loan
certification insurance to
protect against loan
manufacturing defects

Mid-sized mortgage
bankers desire expanded
access to capital markets
and correspondents,
seek access to greater
closed loan volume

V2 Spurces: Federal Resarve Bank of Mew York, Fannie Mae, Freddie Mac, Ginnie Mae and Momura Securities
1 Sgurces: Cumrenl Population Survey/Housing Vacancy Survey, Seres H-111, U.S. Census Bureau
* Source: Mortgage Bankers Association

i
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A

Successful Track Record

Proven track record of incubating, launching and expanding services
Service Revenue'? ($ million)

808 795 Year Services
P 7 Launched

746
m2017
n2016
w2015
m2014
12013
m2012
=201
12010
u2009
= Pre-Spin
+ Total

669

218

2009 2010 2011 2012 2013 2014 2015 2016 2017

! Excludes the following: (i) service revenue from post-chasge-ofl consumer daebt collection services, cuslomer relationship management services, [T infrastruciure
management services (i) Equatar acquizition related defered ravenue (i) service revenue from Cowen-lacing servicer solutions technologies and (iv) cenain services thal we discontinued
? Sarvice revenue of businesses that were acquired are freated as il the services were launched during the year of acquisition. However, lee-based businesses acguired from Homeward
Residential, inc. and Residential Capital, LLC comprisad services thal existed al the time of acquizition. Theratore, the senvice revenus (rom those services ara included in the years those
gervices were [aunched by Altisource

i
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Momentum of Client Wins

Strong Momentum of Recent Key Client Wins' in Adjusted Service Revenue Unrelated
Servicer Solutions and Origination Solutions to Ocwen / NRZ3# (§ millions)

Stabilized Annual Revenue w5 Million + m $2-5 Million m < 52 Million Midpoint
@ Year Over Year Growth

Estimated Increase in Revenue From Recent Key Client Wins in Servicer Solutions and Origination Solutions

Anticipated Stabilized Annual Revenues? Revenue Growth from Key Client Wins Driven by:

+ Contract and statement of work execution
+ Customer onboarding

«  Performance

+ Wallet-share growth

Aclual 2017 Revenue

+ $66 million

" The table reprezents the periad in which we received verbal notification from mew
or exisling clienls of key wins or markat share expansion

¢ Siabilized Annual Revenue i based on the Company's Inbemal estimates and clent
communications; the Campany estimates it typically takes 12 — 24 mamhs or longer
from verbal molification of tha win lo stabilization

*  Represenis company-wide service revenua

*  This is a non-GAAP measure defined and reconciled in the Appendix

i
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(s) Attractive Financial Profile

Altisource has used some of its cash flow to reduce Debt and Net Debt while
maintaining strong liquidity

Total Debt ($ millions) Net Debt Less Marketable Cash and Cash Equivalents
" Securities'($ millions) and Marketable Securities
3(_] Yo 40% {($ millions)
reduction :
reduction

12/31/14 12/31/15 12/31/16 12/31/17 12/31/14 12/3115 1213116 123117 123114 123115123116 12/3117

— Since December 31, 2014, Altisource reduced its total debt by $178.0 million, including veluntary
purchases of $160.1 million par value at a weighted average discount of 11.4%

— Altisource plans to continue to opportunistically purchase its common stock and reduce debt through
contractual amortization given the strong cash flows from the Ocwen and NRZ portfolios and the
progress we are making with existing and new customers

! This is a non-GAAP measure delined and reconciled in (he Appendix

i
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Attractive Financial Profile

Significant Free Cash Flow Generation as a Limited Capital Expenditures
Percentage of Debt
B Adjusied Cash Flows From Operating Activilles less Capilal Expenditures’ {A)

I Net Debt less Marketable Securities' (B) Capital Expe"dlturﬁs {$ mi”'ons)
@ Assxoln

99,9
2013 2014 2015 2016 2017 2013 2014 205 2016 2017
High Fixed Charge Coverage Ratio Highly variable cost structure allows significant
; operating flexibility .
Adjusted EBITDA! less Capital Expenditures to Mara-arakle ETTETETI S:rifjs e
1
Cash Interest Expense ety iniain s
Markating Costs
Employee Costs (SGAM)

Tachnology and Telecommunications
Occupancy Related Costs
= Professicnal Services

= Other Costs
2% 7% 5% 5% 2% 3%
2013 2014 2015 2016 2017 2017 Costs as a % of Total Costs?

" This is a non-GAAP measure defined and reconciled in the Appendix
* Excludes reimbursable expenses. inlerest expense, deprecialion and intangible assel amerizalion
T includes costs of shorlderm investments in real estate

i
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) Strong Cash Flow Coverage

We anticipate that the existing Ocwen and NRZ portfolios, with an UPB of $179 billion as of December 31
2017, will provide an estimated $2.1 billion of revenue and approximately $770 million of EBITDA through 2025

$ millions
m Service Revenue

= EBITDA

2018 2019 2020 2021 2022 2023 2024 2025

— The projections assume run-off of the portfolio and a decline in delinquencies consistent with recent trends; potential growth from
Ocwen, NBZ or an economic downturn are not factored into these projections
— EBITDA does not consider corporate and segment overhead

—  The projections do not include revenue from Ocwen's announced acquisition of PHH Corporation

i
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(6) Strong Cash Flow Coverage

Cash flows from the Ocwen and NRZ portfolio provide significant coverage

Table A — Non-GSE Delinguency Rate Scenarios

2018 2019 2020 2021 2022 2023
Pyl 15.6% 14.0% 125% 112% 100% 90% 80% 7.1%

Present Value'! of OCN / NRZ Cash Flow? as % 5
a3, 7
of Net Debt Less Marketable Securities PIREN oo 50% 135% 122% 11.0% 10.0% 90%  8.1%

Non-GSE Delinquency Scenario” G 17.6% 16.0% 145% 132% 120% 11.0% 100% 9.1%

2pp° -1pp® Base +1pp® 42pp’ Pl 188% 17.0% 155% 14.2% 130% 120% 11.0% 101%
95%  109% 124% 139%  153% PRl 106% 18.0% 16.5% 15.2% 14.0% 13.0% 120% 11.1%
104% 120% 135% 150% 166%

114% 130% 146% 162% 179% ) i .
Non-GSE Loan 123% 140% TR 174% 191% Table B - Service Revenue per Delinquent Mon-GSE Loan Scenarios

133% 151% 169% 186% 204%

Scenario® 2020 2021 2022

QU 2866 2866 2866 2806 28066 28066 2866 2846
-5% 3025 3025 3025 3025 3025 3025 3025 3025
GEELE 3184 3,184 3184 3,184 3,184 3,184 3,184 3,184

5% 3343 3343 3343 3343 3343 3343 3343 3343
(LW 3.502 3502 3502 3502 3502 3502 3502 3502

" Discount rate used:5.5%

# Ocwen and MRZ cash low was dscounted to ils present value by using EBITDA from the pricr shide and allocating the (i) pro-rata portions of segment overhead, corporale overhead, cash
taxes, capilal expendiures and (i) the full interest expanse on the senior secured term loan throwgh March 31,2024

¥ Balance as of December 31, 2017

*See Table A for nan-GSE delinguency rates used in the scenanos

*Percentage point diflerence from the base scenario

& Sae Table B for service revenue per dalinguant non-GSE loan used in the scanarios

" This iz a non-GAAP measure dafined and reconciled in the Appendix

i
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) Strong Cash Flow Coverage

Ocwen's recent announcement of its acquisition of PHH Corporation positions it for growth

* Ocwen entered into a definitive agreement to acquire PHH Corporation on February 27, 2018.
PHH serviced approximately $148 Billion UPB as of December 31, 2017

« Altisource has long-term agreements with Ocwen to provide the outsourced fee-based services
on Ocwen'’s servicing portfolio. Similar to Ocwen'’s other servicing acquisitions, Altisource
anticipates that it will provide these fee-based services on the PHH servicing portfolio

i
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Experienced Management Team

« Management with significant experience within our industry

« Named Executive Officers collectively own approximately 6.77% of our common stock’

William B.

Solutions at Ocwen Financial Corp.

Bryan Binder
Co-Chief
Operating Officer,
Origination
Solutions

Before joining Altisource in July 2015,
served as Chief Exacutive Officer of
CaztleLine

Indroneel
Chatterjee
Chief Financial
Officer

Badore joining Atisource in October
2017, served as Head of Credit
Solutions, Global Markets at Momura

Before joining ASPE in July 2015,
sarved as President and COO of
Caztleline

Kevin J.
Wilcox

Chigf
Administration
and Risk Officer

Bedore jolning Altisource (n August
2009, served as Executive Viee
Pregiden, Chisl Administration
Officer and Corporate Secretary for
Ocwen Financial Corp.

Before joining Altisosurce in August
2017, served as Vice President and
Managing Director for EMEA at
HomeAway

John A. Vella

Chief Revenue
Officer

Before jcining Allsowee in
Nevember 2013, served az Chial
Operating Officer at Equater, LLG

Before joining Altisource in August
200%, served as the Vice President of
Financial

Michelle

Before joining Altisource in March
2012, served as Senior o
Audit & Enterprisa Risk Services for
Deloltie & Teuche, LLP

Joseph A.
Davila
President,
Sarvicer
Solutions
Bafore joining ASPS in July 2011,

sarved as Vice President of
Operations al Capital One Financial

1 For purposes of this calculation, an individual is considerad the beneficial owner of shares of common stock it he or she directly or indirectly has, or shares, voting power or
inwastment power, as defined in the rules promulgated under the Exchange Act, or has the right to acquire such baneficial ownership within 80 days after March 23, 2018,

i
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Core Businesses Growing

Altisource has rapidly grown its field services and Hubzu businesses

Altisource Service Revenue ($ millions)

938.7 940.9 942.6 899.6

B Altisource Field Services B Hubzu

2009 2010 201 2012 2013 2014 2015 2016 2017

Recent transaction multiples for competitors highlight the potential value creation for shareholders

2017 Altisource EBITDA' Competitor EBITDA® Tl'ﬂl'l-‘i'ﬂﬂli?ﬁ
Altisource Business Unit (% millions) Competitor (% millions) F.'Iultiple"'
Altisource Field Senices 62 Mortgage Contracting Senvices LLC 85 9.3x
Hubzu 138 Ten-X LLC {Auction.com) 95 17.3x%

! EBITDA calculations Tor Alisource Field Senvices and Hubzu inclede pro rata Servicer Solulions segment expense allocations bul exclude cerain corporale allocations
? Source: SEP Global Levered Loan Comenentasy

F i
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Financial Performance

Service Revenue ($ millions)
4 Operating Income Margin%

4» Adjusted Operating Income' Margin%

2009 2010 2011 2012 2013 2014 2015 2016 2017

Cash Flows From Operating Activities Less
Capital Expenditures ($ millions)
M Cash Floews From Operaling Activilies Less Capilial Expenditures!
., Adjusted Cash Flows From Operating

Activities Less Capital Expenditures’

2008 2010 2011 2012 2013 2014 2015 2016 2017

" This is a nen-GAAP measure delined and reconciled in the Appendix

i

Capital Expenditures ($ millions)

2009 2010 2011 2012 2013 2014 2015 2016 2017

EBITDA ($ millions)
B EBITDA!
¥ Adjusted EBITDA'

2009 2010 2011 2012 2013 2014 2015 2016 2017

Altisource @© 2018 Altisource. All rights reserved. a5




Strong Free Cash Flow Coverage

Strong Free Cash Flow Generation, Interest Coverage and Debt Coverage Ratios

u guj.l-lsan:.: c"':y I:I-:ms From Operating Activities loss Adjusted EBITDA' less Capital Net Debt less Marketable

ap xpendijures’ (a) " G 5
B Mot Debt less Marksluhllla Securities' (B) Expenditures to Cash Interest Securities' to Adjusted EBITDA'
@ AssolB Expense

430.2

2013 2014 2015 2016 2017 208
Midpoint? 2013 2014 2015 2016 2017 2018 2013 2014 2015 2016 2017 2018
Midpoint? Midpoint?

" This is a non-GAAP measure delined and recenciled in the Appendix
% 2018 Scenarios are provided in slide 38. Tha Scenarios do not reflect the proposed SSTL refinancing

i
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2018 Scenarios

2018 Scenarios®

Midpoint of
Scenario A | Scenario B | Scenarios A
and B

Service Revenue $ 810 $ 900 § 855
Related to Ocwen / NRZ $ 510 $ 560 § 535
Unrelated to Ocwen / NRZ $ 300 $ 340 $ 320

Investments $ 45 $ 35 $ 40

Net Income Attributable to Altisource $ 13 3 18 5 14

Adjusted EBITDA'2 $ 105 $ 113 $ 109

Cash Flows From Operating Activities $ 34 $ 25 $ 30

Adjusted Cash Flows From Operating Activities' $ 87 $ 93 $ 90

Adjusted Cash Flows From Operating Activities $ 77 $ 85 $ 81

Less Capital Expenditures’

' This is a non-GAAP measure defined and recandled in the Appendix
2 Beginning in the first quarter of 2018, the Company plans to exclude stock-based compensation from Adpusted EBITDA
2018 Stenarias do nol rellect the proposed SSTL refinancing Note: Numbars may not

sum due to rounding
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Summary Indicative Terms

Borrower: Altisource S.ar.l.

Corp Ratings: TBD

Rewvalwar Term Loan B

Sutsstantially all assets of the borrower and guarantor, subject to customary exceptions

Each material wholly-owned rastricted subsidiary of the Barrower, subject 1o cusiomary exceptions

Refinance existing Term Loan B and pay related fees and expenses

5 Years March 31, 2024
S15MM F41400
[1
LIBOR Floor: . 1.0%
0ID: [ [}
Call Protection: - 101 Soft Call 6 months

Amortization: 10%, 10%, 3% thereafter

50% ECF with step-downs to 25% and 0% al leverage ratios to
Mandatory Repayments: - be agreed, 100% of asset sales proceeds, and 100% of debt
issuances, subject to customary excaptions

Total Net Leverage at 3.5x

Met of cash and marketable securities (subject to the cap) Hane:(covanant: i)

Financial Maintenance Covenant:

Affirmative Covenantis: Customary affirmative covenants

Negative Covenants: Customary nagative covenants

i
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Transaction Timeline

March 2018

] M T w T F s

1 2 3

8 9 10

7
1 12 13 15 16 17

18 19 20 21 22 23 24

25 26 27 29 30 31

March 14th Launch Term Loan Syndication with Lender Meeting

March 28th Lender Commitments Due

March 28th Price and Allocate

Week of April 2nd Close and Fund

i
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Non-GAAP Measures

+  Adjusted Operating Income, EBITDA, Adjusted EBITDA, Adjusted Cash Flows From Operating Activities, Cash Flows From
Operating Activities Less Capital Expenditures, Adjusted Cash Flows From Operating Activities Less Capital Expenditures,
MNet Debt, Net Debt Less Marketable Securities, Cash Interest Expense and Adjusted Service Revenue Unrelated to Ocwen /
NRZ, are non-GAAP measures used by our Chief Executive Officer (our chief operating decision maker), existing
shareholders and potential shareholders to measure Altisource’s performance

+  Adjusted Operating Income is calculated by adding intangible asset amortization expense, non-cash impairment losses and
litigation settlement loss, net of insurance recovery to, and deducting non-cash gains associated with reductions of the
Equator earn out liability from, GAAP income (loss) from operations

+ EBITDA is calculated by deducting income tax benefit or adding income tax provision, interest expense (net of interest
income), non-cash impairment losses, depreciation and amortization less non-cash gains associated with reductions of the
Equator earn out liability from, GAAP net income (loss) attributable to Altisource

+  Adjusted EBITDA is calculated by deducting income tax benefit or adding income tax provision, interest expense (net of
interest income), non-cash impairment losses, depreciation and amartization, litigation settlement loss (net of insurance
recovery) less non-cash gains associated with reductions of the Equator earn out liability from, GAAP net income (loss)
attributable to Altisource

+ Adjusted Cash Flows From Operating Activities is calculated by adding litigation settlement loss (net of insurance recovery),
and short-term real-estate investments related to the buy-renovate-lease-sell program to cash flows from operating activities

+ Cash Flow From Operating Activities Less Capital Expenditures is calculated by deducting capital expenditures from cash
flows from operating activities

Adjusted Cash Flow From Operating Activities Less Capital Expenditures is calculated by adding litigation settlement loss (net
of insurance recovery) and short-term real-estate investments related to the buy-renovate-lease-sell program to, and
deducting capital expenditures from, cash flows from operating activities

i
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Non-GAAP Measures

» Net Debt is calculated as long-term debt, including current portion, minus cash and cash equivalents

- Net Debt Less Marketable Securities is calculated as long-term debt, including current portion, minus cash and cash
equivalents and marketable securities

+ Cash Interest Expense is calculated by deducting amortization of debt discount and debt issuance costs from GAAP interest
expense

» Adjusted Service Revenue Unrelated to Ocwen / NRZ is calculated by reducing the amortization of deferred revenue recorded
in connection with the 2013 Equator acquisition from the applicable GAAP service revenue amount

«  The reconciliations of non-GAAP measures to GAAP measures are shown on slides 45 to 48

i
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Non-GAAP Measures

Cash Flows From Operaling Aclivities 333 528 1116 1165 1975 1954 1268 BE.1
Add: Litigation setlement loss ' - - - - - - - 280
Add: Increase in short-lerm real astate invesiments

related to buy-rengvate-lease-sell - - 2 = 2 - - 13.0 16.4

Adjusted Cash Flows From Operating Activilies 130.8 110.5

Gash Flows From Operaling Aclivities

Agdd: Litigation sefilement loss payment' . =2 - - 8 : . 2 28.0
Add: Increase in short-term real estate invesiments

related to buy-renovate-leasa-sell - - - - - - - 13.0 16.4
Adjusted Cash Flows From Operating Activities Less

Capital Expendilures 25.7 41.2 95.2 810 1513 1328 1592 1166 99
Net ncome Alfributatle to Altisource 260 493 /1.1 1106 1300 1345 416 287 3089
Add: Income tax provision (benefit) 16 (0.4) 79 87 85 10.2 83 129 (2763
Add: Inferest axpense, net of interest income 18 0.1 01 1.0 19.4 233 28.1 243 2.0
Add: Impairment logges - 28 - - - 37.5 T8 - -
Less: Gain on Equator garn-out - - - - - {37.9) (7.6) - -
Add: Depreciation and amortization 8.1 120 136 17.8 47.2 86.7 776 844 7.8
EBITDA 473 63.8 928 1382 2051 2342 2197 1503 126.4
Add; Litigation settlement loss ' - - - - - = - 28.0 -
Adjusted EBITDA 47.3 638 928 1382 2051 2343 2197 1783 126.4

Net Debt Less Marketable Securities

12/31/2013 § 12/31/2014

12/31/2018 23172017 | 12/31/2018E

Senior secured lerm loan $396.5 $5M.5 $536.6 Fa79.7 $413.6 $3gz.6°

Less: Cash and cash equivalents (130.3) (161.4) {179.3) (149.3) {105.0) (69.5)

Net Debt 286.2 430.2 357.3 3804 308.6 3131 N Sr‘“';ﬁ;:'ﬁ"?:g‘;f;zs —

Less: Markelable securities - - L (45.8) (49.2) (49.2) :

‘Net Debt Less Marketable Securilies §$266.2 $430.2 $357.3 $284.6 $250.4 oeai - 0w Phbe eyl aum dirs to rounding
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Non-GAAP Measures

Operaling ncome (Loss) 1274 1621 1705

Add: Intangible asset amortization expense 2.? 4.9 &3 5.0 28.2 77 41.1 4?.3 35.4
Add: Impairment loss - 28 - - - 375 718 - -
Gain on Equater earn out liability - - - - - (37.9) (7.6) - -
Add: Litigation seflement loss' - - . - - - . 28.0 -
Adjusted Operaling hcome 30.2 627 910 1325 1902 2077 1844 1407 85.1

EICIEIEIEa e
320

Less: Amortization of Equator acquisition deferred revenue (5) {32) - - - -
Adjusted Service Revenue Unrelated to QowenNRZ 9% 135 193 236 238 20

Service Revenue Unrelated to OcwenNRZ

Proforma Total Debt and Net Debt Less Marketable Securities at 12/31/2017

3 Actual Adjustments
|:E in "r||I|| ns)

Senior secured term loan F414 F414
Less: Cash and cash equivalents us& I {97}
Net Debt 8 317
Less: Marketable securities {49} - {49)
Met Debt Less Marketable Securities $259 £8 £268

' Met of insurance recovery
? Midpoint of Scenarias
Mote: Numbars may not sum due to rounding

i
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Non-GAAP Measures

0305
[1 .2] {1 A)

21.9 26.3

2018 Scenarios’

13 16 14

Net Income Attributable to Altisource

Add: Income tax provsion 3] 10 3]
Add: Interest expense, net of interest income 22 22 22
Add: Depreciation and amortization 56 57 56
Add: Share-based compensation 3] 2] a
Adiusted EBITDA 08 M13108
Cash Flows From Operating Activities 34 25 30
Add: Increase in short-term real estate inestments related to buy-renovate-lease-sell 50 70 60
Adjusted Cash Flows From Operating Activities 84 a5 a0
Less: Capital Expenditures {10} (8) (9)
Adjusted Cash Flows From Operating Activities Less Capital Expenditures 74 87 81

' Seenanos assume an ellechive income tax rate of 30,0%
Male: Nurmbers midy nol Surm dus [ rmng

i
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Corporate Structure

1 Altisource Portfolio

Public Company
| ASPS Market Cap: $519 million (as of 31222018) | Solutions S.A. Guarantors

Altisource S.ar.l.
fik/a Altisource Holdings

. Baorraower
Sarl

{Luxembourg)

* The Subsidiary Guarantors currently consist of tha following
enfities: The Mortgage Partnership of America, L.L.C.,
Altisource US Data, Inc., Premium Title Services, Inc., Premium
Title Agency, Inc., PTS Taexas Titla, Inc., REALHome Services
and Solutions, Inc., Altisource Fulfiment Operations, Inc.,
Springhouse, LLC, Power Dafault Services, Inc., Baltling Road
Insurance Agency, Inc., BRS Better Neighborhoods, Inc.,
Western Progressive-Waghingtan, Inc., Castleling Risk and
Insurance Services, LLG, Association of Cerified Originators,
Altisource Solutions, Inc., RElsmart, LLC, GoldenGator, LLC,
ONIT Sclutions, LLC, Altisource Single Family, Inc., Equator,
LLC, Altisource Holdings, LLG, Western Progressive Trustes,
LLC, Castleling Holdings, LLC, Investability Solutions, Inc.,
Altisource Accass, Inc., Altisource Access CA, Inc., Nationwide
Cradit, Inc., Altisource Portfolio Solutions, Inc.,

We are proposing to add PTS — Escrow, Ing., and REALHome
Senvices and Salutions = CT, Inc,

i
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