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Originators weigh in on industry risks and challenges present in the market

LUXEMBOURG, Jan. 22, 2019 (GLOBE NEWSWIRE) -- Altisource Portfolio Solutions S.A. (“Altisource” or the “Company”)  (NASDAQ: ASPS), a
leading provider of real estate, mortgage and technology services, today released its 2018 report, “The State of the Originations Industry.” The report
showcases results from the annual Origination Solutions Survey, a survey of over 200 decision makers in the mortgage origination business.  

Mortgage origination professionals (29 percent) cited increased purchase business competition as the biggest challenge in today’s mortgage market;
25 percent said margin compression due to regulatory mandates and 24 percent pointed to elevated interest rates. With the increased purchase
business competition, there are fewer loan transactions for which to compete. This is primarily driven by a tightened inventory of existing and new
construction, which helped drive home price appreciation. The combination of higher interest rates and higher home prices has impacted affordability,
which has made it harder for consumers to upgrade to more expensive housing and limited the inventory of starter homes. As the available purchase
business declines, capturing this business relies on the originator’s ability to quickly respond to requests and originate loans faster, with great
customer experience.

When looking at the most promising market opportunity, the mortgage origination professionals surveyed ranked construction loans as the most
promising (25 percent) and non-QM loans (not including jumbo loans) (20 percent) as the second most promising. Construction activity should
increase over the next year due to the robust demand in the overall housing market and the historical shortage of existing housing supply. The non-QM

market is predicted to grow by 400 percent over the next year1 and while this growth only represents an increase of $5 billion-$8 billion in annual
production, the appetite for this asset class is still growing and the non-QM opportunity should be watched.

“The survey uncovered many industry insights, including risks and challenges present in the market,” said Justin Vedder, Chief Operating Officer,
Origination Solutions, Altisource. “The biggest challenge identified, with respect to the mortgage market, is the economic environment today and into
the near future. With that said, originators can take certain steps to stay competitive. For example, consider outsourcing some or all fulfillment, closing
and processing operations, join a peer network, continue to look for new talent while also focusing on the retention of top performers, add new loan
programs but offload the risk and operational cost to a third-party and be bold with piloting programs that will generate higher margin revenue.”

Click here to download the full report, “The State of the Originations Industry.”

Survey Methodology

The Origination Solutions Survey was completed online among 202 decision makers in the U.S. mortgage origination business. Fieldwork was
conducted by independent global market analytics firm, Echo Research, between July 17 and 22, 2018. The margin of error associated with the
sample of n=202 is +/- 6.9 percent at a 95 percent confidence level.

About Altisource®

Altisource Portfolio Solutions S.A. (NASDAQ: ASPS) is an integrated service provider and marketplace for the real estate and mortgage industries.
Combining operational excellence with a suite of innovative services and technologies, Altisource helps solve the demands of the ever-changing
markets we serve. Additional information is available at altisource.com.
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1https://www.housingwire.com/articles/43458-mba-secondary-the-industrys-appetite-for-non-qm-is-growing

Investor Contact:
Michelle D. Esterman
Chief Financial Officer
770-612-7007
Michelle.Esterman@altisource.com

Press Contact:
Britt E. Gottlieb
Senior Manager, Communications
617-728-6118
Britt.Gottlieb@altisource.com

 

altisource.jpg

https://www.globenewswire.com/Tracker?data=AY3KdodzsZpd7aPSevMsDICGIVRY8INFH5GtNNLgtl2GPAeeVtUtdQHO4iExoC75iYVJrRpqVcoV_H4HF4zI70y2a7hAY-F4ozmAY3pyMsR5P68r9XIIRt15vX1uQdEvizk9bvvFINAYNwX1aX5S7yxN-dTIptfoJW6gPP1kewKZtGFLdITRy8TrDwkgee58JqQMGm1C-_C5bcrDoxUqKPr94bAgi6Llx6xL3x9EVmTc9C4hW5_5XkDYqH4bdnpv
https://www.globenewswire.com/Tracker?data=XqfU25OqpIT9tmtWWk46eiBk0qmPxh7ikT8cCrUeomYXi4y9tDXqlCM-ab9WlcrDpQejmaKnyzLcciwLoieazAccB75XaJxJ_Ejux3GtgEb-39TlAbxB3tmJt1RzUQChqNwjZMVDz3Nv0tC4V0popMWO98-YmElfVxsoFiDYgvoafj4degQjwpUfbk0emnY2t1wjzCwSZBzMiXqWdGrqlJusDmEwSMfhc5sMp2Tuo2nSnRI2jtucWej2uFeCsJ-KXi8Hmrde6n1rcVdQdxYCbvA2NxR8XjAyC-XBRnnecNLoFcxXsBL2fxE8lwlceYc0
https://www.globenewswire.com/Tracker?data=Eke5djRM2FGOOyl5y0p9gJXgHJ-d3LoIlr80u5UM4ShbYpauJOmKdPX1zAFIrv0d_UUboq9w1b3AvQCPKLSq-enawALUWUo-pABvKnkNC_4qhwD9_f4QndbtCx5l-L4a83s6HgJlqx_fKorea6aMTQ4_Sr285IM0lz7Y_2huDyJCNeXzbb-a1TJRlDIv8z913u6uZam-QDOKKlMF6oYl7IgHg0Lciiq50W1urF1qoBqjGnYSVtlGfscqB7sO3hwSvLsRojxSzEyB46HWZt0PYA==
https://www.globenewswire.com/Tracker?data=D2Q4SH8zyelR4A46FDvXVWSanc_n1p4fC_5yQpfpGLeEcl9FLq55qJKZbTiidOTYN_EzmHOfo5waj9IcZQsbutUeqJ-Z4WpJrVu9SRKjV7QM_GXKkknSuzxIuhkcky-MLW96hYeD-_rw9c7cH7yTaopavEOKsJmm4NSDdh0KXhW2Jxc_jVYfG5x9rsgVaaSY909lqT6JoBlTT1PsjfbkijthRjNGecoQrQuJUfTPpk4=
https://www.globenewswire.com/Tracker?data=H4Fs6dkYFgUduGhLMW4EGIBtqQDRBNSPRNl-5hcBlZPHt1gIzkeVZeEULMqLmYjX5p0gFCA-Oer8Q2ypZeQBAF3Vi6Hw3tK-vgoMA8nlAblwHPcp5lLJbZ8fxA35lTE0z7n0V_UtQn_wqPG6UdsfgCvafaErHo5TMNEj_lNkX_nI1zxVXPzMql8yafYVs9c4Ono__CKJdYJxoWSBYzu34KfsAqLlsdPFXR7T17XZE5tQ8XOpQ--2Ne2Hi1KpfdpcZvrKjoT9I48uGcDcqSqb_MgCwfbouAjyOT6dNFVf8z9BSC16A2mv2aWPZck5Pl5j
mailto:Michelle.Esterman@altisource.com
mailto:Britt.Gottlieb@altisource.com
https://www.globenewswire.com/NewsRoom/AttachmentNg/1bf97a09-a153-4f5f-8bc4-86482afee20b


 

Source: Altisource Portfolio Solutions S.A.


